C. David Koontz

David Koontz is best known for his forty years of innovations in marketing and business development. He has successfully developed new ventures in the financial, aviation, wine, hospitality, film and television, and real estate industries.

1996 to now, he is the President of Alexander Realty Capital, Inc. “ARC” a national commercial real estate mortgage brokerage firm.  www.comm-loans.com 

David Koontz was also a VP of the Key West office of Realty Mortgage Corporation, an eighteen-year-old national residential mortgage banking company

David Koontz is an experienced Television and Film Producer and R.E. developer. 

The professional skills required of a successful film and television producer, provided David the ability to adapt those years of financial and personnel management to the business of being a real estate developer, as the two professions are very parallel. 

1987 to1996, David optioned 40 acres with a ½ mile fronting on the Illinois River near Chicago and spent seven years developing and functioning as the general Contractor on his $6mm “Mariners Village and Marina”. During that period, he personally oversaw every design element of the development of the 10,000 Sq. ft Clubhouse and 87-home, 116-slip marina. He handled the land purchase and development capital acquisition through construction and engineering to marketing and sales. 

As the son of a mechanical engineer David is adept at finding unique answers to sever construction problems. So during construction of the marina David discovered that the thirty foot long steel pilings could not be driven nor drilled into the marina bottom by any marine construction company from NY to New Orleans. 

David had to stop work on the marina, as there was no drill rig small enough yet powerful enough in the country to drill the eight foot deep holes in the rock bottom. David designed and constructed a small floating platform, then rented a large drill rig and mounted it on his barge. Four months and ninety perfect pilings later, and he also designed and built the massive floating dock system that is still in excellent condition seventeen years later,

 “Mariners Village and Marina” was completed under budget and sold out on schedule.

From 1985 to 1987 - David created the concept of putting a luxury hotel in a major office building. He assembled the finest hotel management personnel and signed a twenty five year lease of 67,000 square feet for Puzzles Grand Club Suites at 222 North LaSalle. Although the hotel was never realized because its $6.5 million limited partnership offering collided with the U.S. Tax Reform Act of 1986, hoteliers and hotel investors hailed his concept as one setting new standards for excellence in the industry The then hotel accounting firm of Laventhal & Horwath forecasted a breakeven point of 37% occupancy)

From 1972 to 1985 - David lived in Los Angeles, where he was a producer of film, television, and stage productions as well as commercials—overseeing 117 productions during this period. He also packaged and negotiated the sale of the film rights and was the Executive Producer for the motion picture “Mommie Dearest” which became a national sensation. Additionally, he managed the worldwide public relations and sales campaigns for the book of the same name, which vaulted sales from an expected run of 25,000 to over 10 million books, with a total retail value of $200 million.

From 1979 to 1985 - David purchased an abandoned 500-acre cattle ranch outside San Luis Obispo, California, and developed a premium varietal French-styled vineyard and winery called Creston Manor. He oversaw all aspects of its development including establishing a national sales and distribution system that saw his wines served at every major restaurant in the 20 major U.S. markets. Built from the ground up and under budget Creston Manor was producing gold medal award-winning wines by the end of its fifth year. David was also one of the first premium vintners to help create the California wine futures market

His early work in the 60s included the creation of a franchised system of general aviation fixed-base operators, ”FBO’s” Aeroplan Flight Centers, out of which grew the first computerized one-day parcel system in the U.S. Both Emory Airfreight and what was to become FedEx each developed their early distribution technology based on systems that David designed. 

Overall, David’s career has been characterized by marketing expertise and financial acumen. His success comes from the unique ability to assemble and manage teams of experts to get the job done. 

David Koontz.
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